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A perspective on industry growth…A perspective on industry growthA perspective on industry growth……
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• Most significant industry growth derived from SAM expansion
• Growth did not keep with Electronics Industry growth
• Each level of abstraction ushered in new industry leaders
• Business model changes did not generate market growth

Electronics Industry:
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Two core elements of the business modelTwo core elements of the business modelTwo core elements of the business model

•• Properly focused services complement technologyProperly focused services complement technology

•• Supply chain partnerships increase value deliveredSupply chain partnerships increase value delivered
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